


Building or 
purchasing for 
accessibility
By RWS Construction

When building or buying a home, long-term 
mobility issues begin with where the house 
is place on the lot.

When looking at lots, pay attention to slopes, angles, 
setbacks (distance from property lists), and the orien-
tation of the house on the lot. Also, research any cov-
enants or ARB (Architectural Review Board) require-
ments for placing your home on the lot.

If you are planning to purchase an exisiting home or 
build a new onem similar guidelines apply. Your pre-
purchase planning should include a consultation with 
a qualified contractor and realtor.

There are numerous things to consider: How high 
is the foundation? How many steps to the front en-
trance? Is there a covered entry? Is the garage floor 
significantly lower than the house floor? Can the read 
of the home be accessed easily? Is there a viable side 
entry? What HOA limitations exist?

Ideally, the goal is to create a lease one zero-barrier 
entry, whether at the front, size, or back door, or 
garage-to-house entry. Take into account how the lot 
slopts  – front to back, left to right, and diagonals. Can 
it be leveled without too much expense? It not, can the 
house be sited so that one side is close to the grade? 
Is a retaining wall an option to create an area for ac-
cessibility? Is there dirt that can be moved to create a 
gently-slopping walkway?

Is the lot too steep for a house with the entry fea-
tures you want? Is it possible to build on a steep lot if 
you are willing to invest additional money in the foun-
dation? What direction does the steep area fall? HOA/
ARB requirements may preclude siting the house in 
such a way that visitability is an option.

Setbacks also play a role in how the house can be 
placed on the lot. Is the area you want to place the 
home too close to property lines? Can you request a 
variance to the zoning requirements? This can be diffi-
cult to process; is it worth the time and effort required 
to obtain a variance?

Are you able to turn the house so that it faces the 
street at an angle? Is there a requirement for side-en-

try garage doors? Can you have a front-entry garage 
door? Keen in mind how steep the driveway will be 
and how often the area gets snow and ice.

There are ways to overcome any of these limitations, 
but a cost/benefit and ROI analysis should be done to 
help determine feasibility. Will the cost of improve-
ments price you out of the neighborhood? What is 
your budget for purchase and improvements? Can the 
improvements be included in the mortgage? This is 
where a qualified realtor and contractor can be invalu-
able. Check with your local HBA to find the contrac-
tor who is a Certified-Aging-In-Place Specialist and a 
realtor who is a Senior Real Estate Specialist. Make 
sure that these professional don’t just have the certi-
fications but are both actively working in the area of 
accessibility and visitability.
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When choosing 
pine straw, 
choose the best
By Residential Pine Needles

Pine straw and mulch are a great protec-
tion for your plants, which need protection 
from our cold winters and very hot sum-
mers that we can have. 

Along with protection is the obvious 
beautification of your yard. 

Longleaf pine needles from the Sand-
hills of North Carolina are the best. They 
have a higher turpentine content and 
therefore last longer than other pine nee-
dles on the market. 

The longleaf pine needles are about 10 
to 14 inches long and bulkier than other 
needles. And yes, there are several types of 
pine needles on the market. Some places 
sell a long needle that is actually what is 
called in the timber industry as Slash. It 
is a shorter needle than the longleaf pine. 
It is about 8 to 10-inches and even though 
the quality can be good, it doesn’t have the 
longevity of the longleaf. 

Then there is short leaf pine and the nee-
dle is about 4 to 6-inches and will not last 
as long as the slash needle. It breaks down 
a lot quicker than the longleaf pine needle. 

When pine needles break down, they 
help to enhance your soil. So there is no 
need to remove them before you put fresh 
pine needles down. You want to build up a 
good layer for protection against weather, 
but also to help keep weeds under control.

If your preference is mulch, we have all 
kinds from double or triple shred hard-
wood, to the designer colored mulches. We 
also have certified playground mulches. 

Whatever your needs are, we can help 
you. We also do installation of all our prod-
ucts. So if you don’t have time or just don’t 
like doing yard work we would love to be 
of service for you. 

Contact Residential Pine Needles at 919-554-
4466 for your pine needles or mulch needs.

Your pre-purchase planning should 
include a consultation with a qualified 
contractor and realtor.
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Want to buy a house? Here’s how to 
save enough for a down payment
A home is the most costly thing 

many people will ever buy. The 
process of buying a home can 

be both exciting and nerve-wrack-
ing. One way to make the process of 
buying a home go more smoothly is 
to save enough money to put down a 
substantial down payment.

Saving for a down payment on a 
home is similar to saving for other 
items, only on a far grander scale. 
Many financial planners and real 
estate professionals recommend pro-
spective home buyers put down no 
less than 20 percent of the total cost 
of the home they’re buying. Down 
payments short of 20 percent will 
require private mortgage insurance, 
or PMI. The cost of PMI depends on 
a host of variables, but is generally 
between 0.3 and 1.5 percent of the 
original loan amount. While plenty 
of homeowners pay PMI, buyers who 
can afford to put down 20 percent 
can save themselves a considerable 
amount of money by doing so.

Down payments on a home tend to 
be substantial, but the following are a 
few strategies prospective home buy-
ers can employ to grow their savings 
with an eye toward making a down 
payment on their next home.

• Decide when you want to buy. 
The first step to buying a home be-
gins when buyers save their first 
dollar for a down payment. Deciding 

when to buy can help buyers develop 
a saving strategy. If buyers decide 
they want to buy in five years away, 
they will have more time to build 
their savings. If buyers want to buy 
within a year, they will need to save 
more each month, and those whose 
existing savings fall far short of the 
20 percent threshold may have to ac-
cept paying PMI.

• Prequalify for a mortgage. Be-
fore buyers even look for their new 
homes, they should first sit down with 
a mortgage lender to determine how 
much a mortgage they will qualify 
for. Prequalifying for a mortgage can 
make the home buying process a lot 
easier, and it also can give first-time 
buyers an idea of how much they can 
spend. Once lenders prequalify pro-
spective buyers, the buyers can then 
do the simple math to determine how 
much they will need to put down. For 
example, preapproval for a $300,000 
loan means buyers will have to put 
down $60,000 to meet the 20 percent 
down payment threshold. In that 
example, buyers can put down less 
than $60,000, but they will then have 
to pay PMI. It’s important for buyers 
to understand that a down payment 
is not the only costs they will have to 
come up with when buying a home. 
Closing costs and other fees will also 
need to be paid by the buyers.

• Examine monthly expenses. Once 
buyers learn how much mortgage 
they will qualify for, they will then 

see how close they are to buying a 
home. But prospective buyers of all 
means can save more each month by 
examining their monthly expenses 
and looking for ways to save. Buyers 
can begin by looking over their re-
cent spending habits and then seeing 
where they can spend less. Cutting 
back on luxuries and other unneces-
sary spending can help buyers get 
closer to buying their next home.

• Avoid risky investments. Some 
times it’s great to take risks when 

investing, but risk should be avoided 
when saving for a down payment on 
a home. Traditional vehicles like cer-
tificates of deposit, or CDs, and sav-
ings accounts can ensure the money 
buyers are saving for their homes is 
protected and not subject to market 
fluctuations. 

Saving enough to make a down 
payment on a home can be accom-
plished if buyers stay disciplined with 
regard to saving and make sound 
financial decisions.

Saving for a down payment on a home is similar to 
saving for other items, only on a far grander scale.
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Get the best mortgage financing deal
Few people are able to walk into a home, like 

what they see and then pay for a house in cash. In 
the vast majority of home purchases, mortgages 
make the dream of home ownership a reality. 

Getting a mortgage requires research and some 
preparation on the part of borrowers if they hope to 
get the friendliest terms possible.

Homes are substantial, decades-long investments, 
so it’s smart to shop around to find the best rates 
and lenders available. These tips can make the pro-
cess of applying and getting a mortgage go smooth-
ly, and may even help borrowers save some money. 

• Learn your credit score. Your credit score will 
be a factor in determining just how much bargain-
ing power you have for lower interest rates on 
mortgage loans, according to the financial resource 
NerdWallet. The higher the credit score, the bet-
ter. Well before shopping for a mortgage, manage 
your debt, paying it off if possible, and fix any black 
marks or mistakes on your credit report. 

• Investigate various lenders. The Federal Trade 

Commission says to get information from vari-
ous sources, whether they are commercial banks, 
mortgage companies, credit unions, or thrift insti-
tutions. Each is likely to quote different rates and 
prices, and the amount they’re willing to lend you 
may vary as well. Investigating various lenders can 
help you rest easy knowing you got the best rate for 
you. Lenders may charge additional fees that can 
drive up the overall costs associated with getting a 
mortgage. Compare these fees as well so you can 
be sure you get the best deal.

• Consider a mortgage broker. Mortgage brokers 
will serve as the middle person in the transaction. 
A broker’s access to several different lenders can 
translate into a greater array of loan products and 
terms from which to choose.

• Learn about rates. Become informed of the rate 
trends in your  area. Lower rates translate into sig-
nificant savings amounts per month and over the 
life of the loan. Rate may be fixed, though some are 
adjustable-rate mortgages (also called a variable 

or floating rate). Each has its advantages and dis-
advantages, and a financial consultant can discuss 
what might be in your best interest.

• Discuss points with your financial advisor and 
lender. Some lenders allow you to pay points in ad-
vance, which will lower the interest rate. Get points 
quoted in dollar amounts so they’ll be easier to 
compare. If you’re unfamiliar with points, discuss 
the concept with your financial advisor.

The vast majority of homeowners secured a mort-
gage to purchase their homes. Learning about the 
mortgage process can help new buyers navigate 
these sometimes tricky financial waters.

RWS Construction 
We are ready to assist with your current 

remodeling and repair projects or help you 

prepare your home for long-term living.

Unique  Qualifications
As both a Certified Aging in Place specialist 

and a Certified Graduate Remodeler, 

Scott Smith has extensive and personal 

experience with accessible construction and 

can renovate  your home for visitability and 

ease of use. Scott and his team bring quality 

craftsmanship, technical expertise, and 

personal commitment to every job. 

Certified Aging in Place Specialist.   Certified Graduate Remodeler.   Licensed General Contractor.  

R E M O D E L I N G
for all of life’s changes

919-795-6640  

RWSconstruction.com

Scott@RWSconstruction.com
R
CONSTRUCTION
WS

rwsconstruction.com 
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Which renovations are worth an investment?
The cost of remodeling a home is 

easier to stomach when homeowners 
can expect to recoup a sizable per-
centage of the costs of the renovation. 
While basing renovations on their 
potential impact on resale value may 
be unwise, return on investment is 
something homeowners must consid-
er when mulling renovation projects. 

Many homeowners wonder which 
renovations will resonate most 
strongly with potential buyers when a 
home is put up for sale. According to 
Remodeling magazine, homeowners 
are less likely to recoup their invest-
ment in a major kitchen or bathroom 
remodel than they would with basic 
home maintenance, such as new sid-
ing. That’s because buyers are most 
interested in how the bones of the 
house — or those elements that keep 
the house protected and can be costly 
to fix — were maintained.

Each year Remodeling magazine 

issues its “Cost vs. Value Report,” 
which highlights the projects that of-
fer the most return on investment. In 
2016, the No. 1 project was the instal-
lation of fiberglass attic insulation, 
which could produce 116.9 percent 
recouped cost and a resale value of 
$1,482. Rounding out the top five 
were manufactured stone veneer for 
the exterior, a standard new garage 
door, a steel entry door, and an up-
scale garage door. 

Projects with the least return on 
investment tended to be more expen-
sive undertakings that offered returns 
of roughly 57 percent. Such projects 
included bathroom additions, upscale 
bathroom additions, upscale master 
suite additions, upscale bathroom re-
models, and deck additions.

For those considering more expen-
sive renovations, keep these figures 
in mind, courtesy of Forbes. 

• A major remodel of a 200-square-

foot kitchen can cost around 
$113,000, with homeowners recoup-
ing 60 percent.

• Replacing 1,250-square feet of 
siding with new fiber siding can cost 
$13,000, but homeowners can expect 
to recoup 80 percent of that cost at 
resale.

• Replacing 10 existing double-
hung windows with vinyl low-e glass 
windows is valued at $14,000, and 
the return can  be between 68 and 73 
percent.

There are even renovations that 
seem like good ideas but can actually 
hurt the resale value of a home. MSN 
Money lists these projects as money-
wasters for those who want to sell 
soon.

• Lavish lighting fixtures can look 
dated in a few years when trends 

change.
• Wallpaper or textured walls can 

be notoriously hard to change, and 
buyers know that.

• Kitschy renovations, such as 
1950s diner tiles, may appeal to only 
a select number of people. Neutral 
renovations are better if resale is the 
goal.

• Many real estate experts warn 
against converting a bedroom into 
anything other than a bedroom — 
even for the purposes of a home 
office. Such conversions can immedi-
ately devalue the property. The same 
can be said about combining two 
small bedrooms into one larger space.

Homeowners should investigate po-
tential renovations before committing 
the time and money to something that 
may offer little value at resale.
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The choice for staying put or moving on

According to information collected by John 
Burns Real Estate Consulting, the percentage 
of homeowners moving up to their next home 
is the lowest in 25 years. Many are opting to 
make starter homes permanent by expanding 
them and repairing homes for the long haul.

Many home improve-
ment television series 
showcase people 

deciding whether to improve 
upon their current homes to 
make them into the houses 
of their dreams or to put “for 
sale” signs in their lawns and 
move on to something new. 

The question of whether to 
move or stay put depends on 
various factors. Such factors 
may include emotional attach-
ment to a home, the current eco-
nomic climate and the cost of re-
al estate. Current data points to 
a greater propensity for people 
to invest and improve upon their 
current properties rather than 
trading up for something new.

According to information col-
lected by John Burns Real Estate 
Consulting, the percentage of 
homeowners moving up to their 
next home is the lowest in 25 
years. Many are opting to make 
starter homes permanent by 
expanding them and repairing 
homes for the long haul. 

The National Association 
of Realtors said that, between 
1987 and 2008, home buyers 
stayed in their homes an aver-
age of six years before selling. 
Since 2010, however, NAR says 
the average expected length of 
time people will stay in their 

homes before selling is now 15 
years.

Part of what’s fueling this 
permanency is that many home 
buyers were able to acquire 
rock-bottom mortgage inter-
est rates shortly after the 2008 
recession. As a result, they’re 
not inclined to walk away from 
those rates, even if doing so 
means getting more house. Also, 
a low inventory of available 
houses has stymied repeat buy-
ing for many people.

Those factors and others 
have led many homeowners to 
invest in renovations instead. 
The experts at Bankrate say 
realistic budgeting and compar-
ing renovation project costs 
against mortgages and interests 
rates can further help individu-
als decide whether to remain 
in their current homes or move 
out. Very often a smarter layout 
and more efficient floor plan can 
make meaningful differences in 
spaces. Renovations and rede-
signs can make sense and often 
are less expensive and disrup-
tive than moving.

The question of 
whether to move or 
stay put depends on 
various factors.



Kitchen and Bath Renovation
Neuse Tile Service Inc

PLANNING TIPS FOR KITCHEN

• Understand that there will be dust 
and disruption during a kitchen re-
model. No matter how tidy your con-
tractor and subcontractors try to be, 
remodeling the nerve center of your 
home will involve extra cleaning and 
take-out food for at least part of the 

project.
• Think 

through 
how sur-
faces will 
meet in 
your new 
kitchen – 
the sink 

edge at the counter top; the back-
splash edge where the cabinets end 
and where light switches are placed; 
new flooring where it meets the ex-
isting floor; the placement of a new 
stove hood in relation to the height of 
backsplash tile and design.

• Select materials for your kitchen 
that will be easy to clean and long-
lasting. You want this high-traffic area 
to be as durable as it is beautiful and 
functional. Tile is a great long-term 
choice for floors and backsplashes!

PLANNING TIPS FOR THE BATHROOM
• Managing water to prevent pen-

etration behind the finishes is key in 
a new bathroom! Hire a general con-
tractor whose subcontractors have 
the expertise and experience to make 
sure your bathroom is a feature of 
your home and not a future source of 
mold and deterioration.

• Coordinating trades people is key in 
a bathroom remodel because each step 
builds upon the last. Be sure to select all 
your fixtures, tile, vanities, lights, and 
accessories BEFORE you start the con-
struction process, so you don’t encoun-
ter unnecessary delays. A good general 
contractor will manage this process for 

you and save you many headaches.
• Material that is easy to maintain 

is highly important in a bathroom re-
model. Each finish you select should 
be well-suited to your lifestyle and 
cleaning regimen. If you choose the 
right tile and fixtures, you won’t have 
to use harsh chemicals or cleaners to 
keep them looking beautiful.

Tips from Neuse Tile Service Inc. 919-
570-7400; www.NeuseTile.com 798 
Park Ave., Youngsville, NC
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Select materials 
for your kitchen 
that will be easy 
to clean and long-
lasting.
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6 options for funding your next home improvement project
Before starting a home improve-

ment project, either on one’s own or 
with the assistance of a professional 
contractor, homeowners must first 
consider the costs involved. Ac-
cording to the home improvement 
resource HomeAdvisor, more than 
one-third of homeowners do not un-
derstand what hiring a professional 
will cost, and then cannot success-
fully budget and secure financing 
once they have set their sights on a 
renovation project.

HomeAdvisor says that some of 
the more popular projects, such as 
remodeling a kitchen or bathroom or 
building a deck, can cost, on average, 
$19,920, $9,274 and $6,919, respec-
tively. 

Homeowners may find that the 
more expensive renovations require 

them to secure some type of financ-
ing. Those who have never before 
sought such financing may want to 
consider these options. 

1. Cash-out refinancing: With 
cash-out refinancing, a person will 
begin the mortgage process anew 
with the intention of paying off the 
current mortgage balance, and then 
taking out additional funds for other 
purposes. Cash-out refinancing is 
a way to tap into a home’s existing 
equity for use on improvements or 
other expenses, such as college tu-
ition. 

2. Home equity line of credit: The 
financial experts at Bankrate indicate 
that a HELOC works like a credit 
card, with the house as collateral. 
There is a credit limit, and borrow-
ers can spend up to that limit. The 

interest rate may or may not be fixed. 
However, the interest may be tax-
deductible if the financing is used to 
improve, buy or build a home.

3. Home equity loan: Individuals 
also can borrow against equity in 
their homes with a fixed interest rate 
through a home equity loan. Most 
lenders will calculate 80 percent of 
the home value and subtract a home-
owner’s mortgage balance to figure 
out how much can be borrowed, ac-
cording to the financial advisory site 
The Simple Dollar.

4. Personal loan: Homeowners 
can shop around at various financial 
institutions for competitive personal 
loans to be used for home improve-
ment purposes. Funds may be ap-
proved within one business day, 
which can be ideal for those who 
want to begin their improvements 
soon.

5. Personal line of credit: A per-
sonal line of credit allows borrowers 

to borrow only the money needed at 
the time, and offers a variable interest 
rate that is generally lower than fixed 
loan rates. Again, like a credit card, 
PLOC gives a person a maximum bor-
rowing amount and is ideal for ongo-
ing purchases.

6. Credit cards: In a pinch, credit 
cards can be used to finance improve-
ments, but they do come with the cost 
of very high interest rates if the bal-
ance is not paid in full by the time the 
bill comes due. However, for funding 
smaller projects and maximizing re-
wards points through home improve-
ment retailers or specific credit card 
company promotions, credit cards 
can be a way to earn various perks in 
addition to the benefit of improving a 
home.

Homeowners looking to finance 
their next improvements should 
speak to a financial advisor and shop 
around for the best types of funding 
for them.
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Save time and money with material alternatives
Home renovations are big busi-

ness. The home renovation resource 
Home Advisor states that the national 
average cost of remodeling multiple 
rooms in a home was $41,784 in 2018. 

While homeowners cannot change 
the size of rooms to save money, they 
can manipulate the materials used to 
keep expenses down. Many products 
on the market today are designed to 
replicate the look of more costly ma-
terials without the higher price tags. 
User-friendly DIY products also can 
help corral costs by cutting down on 
labor expenses.

RESILIENT FLOORING
Resilient flooring is manufacturered 

to mimic the look of hardwood, tile, 
stone, and other materials. Accord-

ing to Armstrong Flooring, special-
ized manufacturing processes and 
coatings create a product that resists 
stains, dents, moisture, and scratches. 
Most resilient products are made up 
of several layers to create stability 
and absorb sound. These products 
tend to be less expensive  than the 
materials they replicate.

LAMINATE COUNTERTOPS
Much like resilient flooring, lami-

nate countertops are inexpensive, 
low-maintenance and durable alter-
natives to stone and solid-surface 
countertops. They come in many 
different styles that can look like 
granite or marble. Homeowners also 
can consider solid surface materials, 
tile, concrete, and wood block when 

looking for cost-efficient countertop 
materials.

SHOWER KITS
Bathroom renovations can increase 

the overall value of a home. But some 
homeowners do not have the time or 
money to do a complete bathroom re-
model. Replacing an old vanity with a 
newer one and replacing an outdated 
tub/shower combination can improve  
the functionality of a space without 
breaking the bank. Shower kits and 
stalls enable homeowners to renovate 
bathrooms with less hassle than cre-
ating a tile- or stone-based shower en-
closure. Kit pieces drop in place and 
may only require minor plumbing 
work. Certain kits can be installed di-
rectly over dated showers for a quick 

remodel turnaround.

CABINET REFACING
Homeowners who want to keep 

the layout of a kitchen intact but 
simply update its look can turn to 
cabinet refacing. The Kitchen Magic 
renovation company says refacing 
or resurfacing uses quality wood or 
laminate veneer to change the color 
and appearance of the exterior of 
cabinets without having to remove 
the existing cabinet frames. New 
doors, drawers and hardware will 
complete the transformation at a 
fraction of the cost of a new cabinet 
build.

Low-cost materials can keep reno-
vation budgets in check and still pro-
duce beautiful results.

Beautify 
your yard!

We Deliver & Install
Pineneedles • Hardwood Mulch 

Pine Bark Mulch

We also specialize in...
Lawn Maintenance

Landscape & Hardscape Design
Fencing Concrete

Pavers & More

FREE Pineneedle 
Delivery

Must mention this ad at time of order. Not valid with other 
offers. One discount per customer. Expires 4/30/19.

Free Estimates • Money Back Guarantee

www.ResidentialPineneedles.com
919-554-4466

RESIDENTIAL
PINENEEDLES
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Is tile 
waterproof?

A typical residential shower inNorth 
Carolina is exposed to 5 times more wa-
ter than a home’s roof, so effective water 
management is an important issue for ev-
ery homeowner. 

Obviously, most water that sprays from 
your shower head goes down the drain, 
but, because tiles are clay-based products 
and not waterproof, there is water that 
seeps through to the pan liner (a rubber 
membrane under the tile that directs water 
to the drain’s weep holes).

In the Triangle, it’s the plumber who ac-
tually installs a rubberized pan material to 
keep your shower from leaking. Tile is in-
stalled on top of the pan, so any water that 
seeps through grout joints on the shower 
floor and walls is, in a proper installation, 
directed down the drain of this water-in/ 
water-out system. 

Trowel-able waterproofing and mem-
branes applied by the tile installer can 
offer additional protection for seats and 
steam showers, but it’s the pan and proper 
tile backerboard (substrates) that really 
protect from water intrusion. 

A shower’s full water management sys-
tem should include:

 • a waterproofing membrane that has 
been flood tested prior to tile installation 
(a minimum 24-hour ‘pan test’);

• weep holes that are open prior to & 
after the installation of the tile mortar bed;

• a tile substrate and setting material 
that are approved for installation in wet 
areas;

• the required minimum 1/4� per foot 
fall to the drain on a pre-slope below the 
membrane and on the finished floor above.

The key to a long-lasting installation is 
the preparatory work done by reputable 
trade contractors who can make sure your 
job is as worry free as it is beautiful.

Source: Neuse Tile Service Inc.,  
919-570-7400, www.neusetile.com

How color can affect your garden 
Flower gardens can 

add color and awe-in-
spiring appeal to a prop-
erty. The National Gar-
dening Association notes 
that gardeners can find 
nearly every color of the 
spectrum in flowering 
perennials. So whether 
you prefer soft pink, are 
partial to bright red or 
want to relax in a garden 
and gaze at something 
deep blue, chances are 
you’ll find a perennial to 
tickle your fancy.

The NGA offers the 
following breakdown of 
colors to help gardeners 
learn how their gardens 
can set the mood they’re 

looking for.

BRIGHT COLORS
A garden full of bright 

colors like red, orange, 
magenta, and yellow 
can provide a landscape 
with vigor and energy. 
The NGA notes that 
brightly colored flowers 
can withstand espe-
cially bright sunshine, 
meaning gardeners can 
marvel at their appear-
ance even when the sun 
might be adversely af-
fecting other plants and 
flowers.

PASTEL COLORS
Pastels, which in-

clude soft pink, powder 
blue, lavender, and 
peach, create a tranquil 
feeling in a garden. 
This makes pastel 
perfect for those who 
want their gardens to 
be a relaxing, peaceful 
respite from the hustle 
and bustle of everyday 
life. The NGA notes 
that pastels may looked 
washed out in the mid-
day sun, so they might 
be best enjoyed early in 
the morning or late in 
the afternoon.

COMPLEMENTARY COLORS
Complementary colors 

are those that are op-

posite one another on 
the color wheel. Orange 
and blue are examples of 
complementary colors. 
According to the NGA, 
complementary colors 
can add creative energy 
and vitality to a garden.

HARMONIOUS COLORS
These colors are 

those that are next to 
each other on the color 
wheel, such as orange 
and red. The NGA rec-
ommends harmonious 
colors for gardeners 
looking to create a 
unifying feel in their 
gardens without resort-
ing to a monochromatic 
color scheme. Harmo-
nious colors give off a 
gentle feeling that can 
make for a relaxing gar-
den atmosphere.

MONOCHROMATIC COLORS
Monochromatic gar-

dens can be awe-inspir-
ing even though they 
stick to a single color and 
don’t provide an array of 
awe-inspiring colors. The 
NGA notes that garden-
ers with monochromatic 
gardens make them in-
teresting by using plants 
of various sizes and 
shapes. 

When planting a 
garden, gardeners can 
choose whichever color 
scheme they prefer. To 
learn more about the 
effects of color on a gar-
den, visit the National 
Gardening Association 
website at www.garden.
org.

Your Local Garden Store

of
the

Finalist 2018

Voted Best of the 
Best Finalist Five 

Consecutive Years!

2704 Burlington Mill Rd.
Wake Forest, NC 27587

919-556-8009
www.macongardens.com



How to save up for your first home
Home ownership is a dream for 

people across the globe. Many 
people save for years before 

buying their first homes, squirrel-
ing away every dollar they can with 
the hopes they can one day become 
homeowners.

But thanks to factors beyond their 
control, even the most devoted savers 
can sometimes feel like their dream of 
home ownership may never come true. 
According to the Pew Research Cen-
ter, American workers’ paychecks are 
larger than they were 40 years ago, but 
their purchasing power is essentially 
the same. Things aren’t much different 
in Canada, where analysis from Statis-
tics Canada and the Bank of Canada 
has shown that, since 2015, wage 
growth in Canada has been weaker 
than in the United States.

Various challenges can make it dif-
ficult to buy a home. However, some 
simple strategies can help prospective 
home buyers build their savings as 
they move closer to the day when they 
can call themselves “homeowners.”

• Determine where your money is 
going. If you’re finding it hard to grow 
your savings, audit your monthly ex-
penses to determine where your mon-
ey is going. Using exclusively debit or 
credit cards can simplify this process, 
as all you need to do is log into your 
accounts and see how your money 
was spent over a given period. If you 
routinely use cash to pay for items, 
even just to buy coffee on the way to 
work, keep a notepad handy so you 
can jot down each expense. Do this for 
a month and then examine how you 

spent your money. Chances are you 
will see various ways to save, and you 
can then redirect that money into your 
savings account.

• Become a more savvy grocery shop-
per. Another great way to save more 
money is to alter something you already 
do each month: grocery shopping. If 
you haven’t already, sign up for dis-
count clubs at your local grocer. This is 
a largely effortless way for shoppers, es-
pecially those buying food for families, 
to save considerable amounts of money. 
Shopping sales at competing grocery 
stores also can save money. 

• Dine in more often. The U.S. 

Department of Agriculture says that 
Americans spend, on average, 6 per-
cent of their household budgets on 
food. However, the USDA also notes 
that Americans spend 5 percent of 
their disposable income on dining out. 
If these figures mirror your spending 
habits, you can nearly cut your food 

spending in half by dining out less fre-
quently. That might be a sacrifice for 
foodies, but it can get you that much 
closer to buying your own home.

Saving enough money to purchase 
your first home is a worthy effort that 
can be made easier by employing a few 
budget-friendly strategies.

Spring Home & Garden March 201911

Various challenges can make it difficult to buy a home. 
However, some simple strategies can help prospective 
home buyers build their savings as they move closer to 
the day when they can call themselves “homeowners.”

 
 
 
 
 
 
 

919-570-7400 
  

www. euseTile.com 

Beautiful, reliable installations 
backed by Five-Star Qualifications. 

Going the Extra Mile for Your Tile Since 1964. 

ST
NEUSE TILE 
SERVICE INC.
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